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NOTICE TO PROSPECTIVE CLIENTS: PLEASE READ THIS DISCLOSURE BROCHURE IN ITS ENTIRETY

This brochure provides information about the qualifications and business practices of Horace Mann Investors, Inc. If you
have any questions regarding the contents of this brochure or would like to request a copy, please contact Horace Mann
Investors, Inc., at (866) 488-0345 or via e-mail at ria@horacemann.com.
At any time, a person may view the current brochure on-line at the United States Securities and Exchange Commission’s
Investment Adviser Public Disclosure website at www.adviserinfo.sec.gov. Select “Investment Adviser Search” in the left
navigation menu. Select “Firm” and enter 11643 (CRD number for Horace Mann Investors, Inc.) in the field labeled “Firm
Name or CRD# or SEC#”. This will provide access to Form ADV Part 1 and Part 2A.
Registration of an investment adviser does not imply any level of skill or training. The oral and written communications
distributed by Horace Mann Investors, Inc. provide you with information to assist you in determining whether to hire
Horace Mann Investors, Inc. as your investment adviser.
The information in this brochure has not been approved or verified by the Securities and Exchange Commission or by
any state securities authority.

ITEM 2- SUMMARY OF MATERIAL CHANGES
The Securities and Exchange Commission (“SEC”) defines “material information” as, “any information pertaining to a
particular business that might be relevant to an investor’s decision to purchase, sell or hold a security.” As a fiduciary,
Horace Mann Investors, Inc. (“HMII”) will notify you of any change to information that meets the definition of being
material in this section of our ADV Part 2A, also known as the “Disclosure Brochure.”
This brochure dated September 15, 2017 is amended and prepared pursuant to the SEC’s requirements and rules
effective July 28, 2010. This brochure contains changes in content from our previous disclosure document dated June
23, 2017 and provides the following new, updated information in plain simple english.
HMII may, at any time, update this Disclosure Brochure. In lieu of providing clients with an updated Disclosure Brochure
each year, we may provide our existing advisory clients with this summary describing any material changes occurring
since the last annual update. We will deliver the Disclosure Brochure or summary each year to existing clients within 120
days of the close of our fiscal year. Clients wishing to receive a complete copy of our current Disclosure Brochure may
request a copy at no charge by contacting HMII at (866) 488-0345 or via e-mail at ria@horacemann.com.
SUMMARY: The following information has been updated or added.
Item 4 – Advisory Business



Goal Based Investment Management Services
has been changed to Investment Management
Services
The addition of a new unaffiliated registered
investment adviser to manage portfolio.

Item 5 – Fees and Compensation




Information in this section has been updated.

Section has been updated to clarify the
brokerage practices of HMII or the third-party
investment advisory firms.

Item 15 – Custody


Compensation for the Investment Management
Services has been updated

Item 7 – Types of Clients


Item 12 - Brokerage Practices

Section has been updated to clarify custody
and custodian selected by HMII or the thirdparty investment advisory firms.

Item 19 – Business Continuity and Transition Plan
Disclosure


Section has been updated to add contact
information for new unaffiliated registered
investment adviser.

ITEM 3 – TABLE OF CONTENTS
Item 2- Summary of Material Changes
Item 3 – Table of Contents
Item 4 – Advisory Business

COMPANY HISTORY
INVESTMENT MANAGEMENT SERVICES
FINANCIAL PLANNING SERVICES
INDEPENDENT REGISTERED INVESTMENT ADVISER MARKETING SERVICES
ASSETS UNDER MANAGEMENT
Item 5 – Fees and Compensation

INVESTMENT MANAGEMENT SERVICES
FINANCIAL PLANNING SERVICES
INDEPENDENT REGISTERED INVESTMENT ADVISER MARKETING SERVICES
Item 6 – Performance-Based Fees and Side-By-Side Management
Item 7 – Types of Clients
Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss

INVESTMENT MANAGEMENT ACCOUNTS
METHODS OF INVESTMENT ANALYSIS & PORTFOLIO SELECTION
RISK OF LOSS & GENERAL INVESTMENT RISK
EXCHANGE TRADED PRODUCTS
FINANCIAL PLANNING SERVICES
Item 9 – Disciplinary Information
Item 10 - Other Financial Industry Activities and Affiliations
Item 11 - Code of Ethics, Participation or Interest in Client Transactions and Personal Trading
Item 12 - Brokerage Practices

CLIENT DIRECTED BROKERAGE & BEST EXECUTION
RESEARCH AND OTHER SOFT DOLLAR BENEFITS
BROKERAGE FOR CLIENT REFERRALS
TRADE AGGREGATION
TRADE ERRORS
Item 13 – Review of Accounts

ACCOUNT REVIEW
INVESTMENT MANAGEMENT SERVICES - STATUS REVIEW
REGULAR REPORTS
FINANCIAL PLANNING SERVICES
Item 14 - Client Referrals and Other Compensation
Item 15 - Custody
Item 16 - Investment Discretion
Item 17 - Voting Client Securities

2
3
5

5
5
6
7
8
8

8
9
10
10
10
10

10
10
11
12
13
14
14
15
15

15
16
16
16
17
17

17
17
17
18
18
18
19
19

Item 18 - Financial Information
Item 19 – Business Continuity and Transition Plan Disclosure
Item 20 – HMII Privacy Disclosure

Disclosure Brochure – Horace Mann Investors, Inc., September 15, 2017

19
20
20

4

ITEM 4 – ADVISORY BUSINESS
COMPANY HISTORY
HMII is a corporation organized in the State of Maryland. HMII serves the teachers, administrators, school business
officials and support personnel who make up the educational community. HMII was approved for registration as a broker
dealer by the SEC on September 9, 1957 and was registered with the National Association of Securities Dealers
(“NASD”) on April 8, 1983. HMII was approved by the SEC as an investment adviser on February 23, 2015. HMII is
dedicated to helping provide lifelong financial well-being for educators and their families through personalized service
and a full range of tailored financial products. With the addition of investment advisory services, HMII offers a full
spectrum of amenities to help educators make the most of their future.
HMII is a wholly-owned subsidiary of Horace Mann Educators Corporation (NYSE: HMN), (“HMEC”), a publicly held
company. The terms “Client,” “you,” and “your” are used throughout this document to refer to person(s) or organizations
who contract with us for the services described within this Disclosure Brochure. “HMII,” “we,” “our,” and “us” refer to
Horace Mann Investors, Inc.
Our philosophy can be summarized by a series of beliefs every HMII registered representative (“RR”), investment
advisor representative (“IAR”) and associate shares:
• We believe educators are taking care of our children’s future, and we need to take care of their future.
• We believe peace of mind should be available to every educator.
• We believe in respect; we treat others as we would like to be treated.
• We believe we can help advise and educate the educator.
• We believe in helping educators through a lifetime of changing needs.
• We believe we are uniquely qualified to do all of this because we were Founded by Educators for Educators®.
HMII offers investment management and financial planning services to their Clients. HMII also offers marketing services
to independent, non-affiliated registered investment advisers.
INVESTMENT MANAGEMENT SERVICES
HMII IARs offer investment management services to Clients that include access to the model portfolios of third-party
investment advisory firms (“TPIA”), with whom HMII has contracted in a Co-Advisor or Sub-advisory relationship. These
third party investment firms include:



Asset Management Services a division of Raymond James & Associates, Inc.,
Envestnet Asset Management, a subsidiary of Envestnet, Inc. (NYSE:ENV)

Through a personal discussion with the Client, the HMII IAR will obtain personal information that will be entered into a
computer program. This program will analyze the information provided by the client in an effort to determine the most
appropriate product to assist in meeting the client’s individual investment needs (the “Client Profile”). If the program
selects an investment management brokerage account (“Account, Accounts”), the Client will work with the HMII IAR to
select the best model portfolio to meet that client’s individual goals, risk tolerance and investment guidelines.
The Client, with assistance from the IAR, will review and select a series of model portfolios offered by our TPIAs that
covers an appropriate spectrum of asset allocations. Using the Client Profile, the Client’s IAR will make a
recommendation regarding an appropriate model portfolio in line with the Client’s risk tolerance and goals. Ultimately, it
is the responsibility of the Client to choose the most appropriate strategy to meet their objectives, needs, and risk
tolerance.
In the Investment Management Agreement between HMII and a Client, the Client will grant authorization to HMII to
delegate discretionary authority on the Client’s behalf to the TPIA. The TPIA will have discretionary authority to select
securities, allocate assets, and determine the timing and amounts of securities transactions. This does not provide HMII
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or the TPIA the ability to withdraw monies or securities unless otherwise agreed to by the Client. All Client Accounts will
be maintained with a Custodian, who is not affiliated with HMII.
The TPIA will provide financial advisory and related support services to HMII on the Client’s behalf, including model
portfolio management and monitoring, client fee billing, and access to additional software to assist with the client’s and
IAR’s monitoring of the account. HMII, as fiduciary, maintains sole responsibility for determining the appropriateness of
any model portfolio allocation selected by the Client.
There generally is a minimum investment of $50,000 for all Investment Management Accounts, although HMII may
negotiate with the TPIA a lower minimum initial investment for all Clients. Clients should understand that for such
accounts, only certain model portfolios may be available, and a higher asset-based management fee may be imposed.
Clients most appropriate for the INVESTMENT MANAGEMENT SERVICES are those willing to pay more (via higher
fund management fee and operating expenses) for the potential to outperform the market or benchmark indices over the
long term, but should also be aware the potential to underperform is just as great.
MODEL PORTFOLIO PROGRAMS
Model Portfolio Programs are fee-based diversified investment portfolios with models constructed by the TPIA. These
diversified investment portfolios can include dozens of carefully examined investment options and multiple investment
vehicles, including mutual funds, exchange-traded funds (“ETFs”), or a combination of mutual funds and ETFs. A variety
of Model Portfolio Programs are available to be selected by HMII Clients and IARs:





AMS Freedom Foundation Portfolios use mutual fund portfolios to achieve similar asset allocations to some
of the Freedom portfolios, and are designed to help customers build a solid financial foundation. These
portfolios are available to clients with a minimum deposit of $15,000.
AMS Freedom Mutual Fund, ETF and Hybrid Portfolios offer a spectrum of seven core investment
approaches ranging from conservative to aggressive. To try to match the Client’s desired objective, the TPIA
may use mutual funds, ETFs, or a combination of mutual funds and ETFs as part of the selected portfolio.
Freedom Mutual Fund, ETF or Hybrid portfolios are available to clients with a minimum deposit of $50,000.
Envestnet Fund Strategist Programs offers portfolios that may consist solely of mutual funds, ETFs or may
combine both types of funds to pursue different investment strategies and asset class exposures. The
Envestnet Fund Strategist Mutual Fund and ETF portfolios are available to clients with a minimum deposit of
$10,000.

For more specific information on these portfolios offered through our TPIAs, please refer to the TPIA’s respective ADV
Part 2A brochure.
FINANCIAL PLANNING SERVICES
Certain HMII Clients who meet specific criteria may be referred to an HMII Financial Planner (“Planner”), a designated
financial planning specialist located in HMII’s Advice & Planning Center (“APC”), for a more comprehensive analysis of
their financial profile. The referral to the APC may be the result of a discussion and/or a recommendation by an
insurance agent of Horace Mann Life Insurance Company (“HMLIC”), an RR of HMII’s broker-dealer, or an HMII IAR. If
it is deemed appropriate, the APC may provide financial planning services to the Client. Such financial planning services,
if any, will be provided by a Planner who is an employee of Horace Mann Service Corporation (HMSC), an affiliate of
HMII, and registered with HMII as an investment adviser representative. A Planner will work with the Client, either
directly or indirectly through an HMII IAR, to understand and analyze a Client’s current financial situation and then, using
financial planning software, will provide the Client with a personalized written report (“Financial Plan” or “Plan”)
addressing financial planning topics which may include asset accumulation and allocation, wealth protection and
distribution, and transfer of wealth, among other possible topics, as applicable to the Client. The Client’s produced
Financial Plan will generally be delivered to the Client by an IAR of HMII.
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Clients desiring a Financial Plan will participate in a detailed discovery process to help identify and prioritize their
financial needs and goals. During the discovery process, a Planner, an HMII IAR, or a combination of both, will gather
information about the Client’s financial resources and needs, may request copies of documents to help assess the
Client’s financial situation, and may ask the Client to complete a detailed financial planning questionnaire. APC Planners
will rely on a Client’s diligence in providing complete, clear and accurate information during the discovery process, as the
Client’s Financial Plan is based on the factual information provided by the Client. The Financial Plan is tailored to the
individual situation of the Client for whom it was written and includes recommendations tailored to the unique needs of
the Client for whom the Financial Plan was written. Based upon the information the Client provides and their personal
financial situation, a Financial Plan will analyze and provide recommendations on financial planning topics, some of
which may include net worth, cash flow, retirement planning, investment and asset allocation, insurance needs, planning
for long-term goals and other life events.
If a Client’s Financial Plan is implemented, Clients will be asked on an annual basis if any changes to their personal
information or financial situation have occurred. Clients who meet these criteria will provide updated information about
their personal information or financial situation so their financial plan may be updated by a Planner.
A Financial Plan is a discrete, one-time report that applies to a Client’s financial situation at the time the Financial Plan is
delivered. The APC or Planner will not monitor a Client’s Financial Plan or a Client’s changing circumstances nor do they
update any Financial Plan unless requested by the Client through their HMII IAR. Therefore, it is important that a Client
monitors their personal financial situation and current events, such as changes in tax laws and financial markets, and
updates to their Financial Plan as needed.
HMII acts as an investment adviser when providing a Financial Plan to a Client. The advisory relationship between a
Client and HMII terminates upon the delivery of the Financial Plan to the Client. Any products purchased based on the
recommendation provided by the Financial Plan are not covered under the advisory relationship of the Client and HMII.
The recommendations provided in a Client’s Financial Plan may be implemented through certain HMII affiliates, or other
financial services providers not affiliated with HMII. HMII cannot guarantee future financial results or the achievement of
your financial goals through implementation of the recommendations in a Client’s Financial Plan. Before implementing
any recommendations, a Client should consider the ramifications of purchasing investment products or services, and
may want to seek further advice from their own legal and tax advisors.
HMII Clients have sole responsibility for determining whether, when and how to implement any recommendations in their
Financial Plan, whether through a HMII affiliate or otherwise. HMII Clients have no obligation to implement any part of
their Financial Plan through HMII affiliates. However, APC Planners will recommend that you utilize HMII affiliates,
including the products and services of HMII affiliates, to implement a Client’s Plan. Similarly, the HMII IAR, who will
generally deliver a Client’s Plan, will recommend that Clients utilize HMII affiliates, and the products and services
thereof, to implement a Plan. If a Client chooses to implement their Financial Plan through HMII affiliates, the Plan will be
implemented by an HMII IAR, and such may act in other capacities as a RR of HMII’s broker-dealer, an insurance agent
of HMLIC or an IAR of HMII’s registered investment adviser, depending on the product or service recommended through
the Plan.
INDEPENDENT REGISTERED INVESTMENT ADVISER MARKETING SERVICES
HMII has entered into agreements with other independent registered investment advisers whereby HMII markets the
investment advisory services of those independent registered investment advisers. HMII provides general information
about the services of the independent registered investment adviser to certain, current and prospective retirement plan
Clients. HMII provides a contact form by which the prospective Clients can elect to have the independent registered
investment adviser engage with the prospective Client directly for solicitation of managed account services.
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Marketing services for these independent registered investment advisers is conducted solely by HMII. HMII IARs do not
perform any activities with respect to the marketing of the independent registered investment advisers’ investment
advisory services.
ASSETS UNDER MANAGEMENT
In its business as a registered investment adviser, HMII does not manage the assets of any Client and as such reports
$0 regulatory assets under management. HMII provides continuous and regular supervisory or management services to
its Clients; however the assets are managed by our TPIAs through our sub-advisory agreements.
As of December, 31, 2016, HMII Clients had $2,595,595 managed in the model portfolio programs mentioned in this
section. For the total amount of assets under management for each of the TPIAs, please refer to their respective
disclosure brochure.

ITEM 5 – FEES AND COMPENSATION
INVESTMENT MANAGEMENT SERVICES
HMII, through its IARs, will provide initial consulting, investment management services, and portfolio monitoring for its
Client Accounts as outlined by the individual Investment Management Agreement with the Client. The TPIA will provide
ongoing investment advisory and support services for HMII Clients’ Accounts. The asset-based investment advisory fee
(“Advisory Fee”) structure is based upon an annual percentage of assets under management (“AUM”). The Advisory
Fee structure assessed on AUM is as follows:
FREEDOM FOUNDATIONS PORTFOLIOS
Aggregate AUM
Maximum Annualized Advisory Fee
$15,000 - $50,000.00
1.60%
ALL FREEDOM PORTFOLIOS (FOUNDATIONS, MUTUAL FUND, ETF, HYBRID)
Aggregate AUM
Maximum Annualized Advisory Fee
$50,000.01 - $400,000.00
1.40%
$400,000.01 - $500,000.00
1.30%
$500,000.01 - $1,000,000.00
1.25%
$1,000,000.01 - $5,000,000.00 1.20%
Over $5,000,000.01
1.00%
ENVESTNET STRATEGIST PORTFOLIOS
Aggregate AUM
Maximum Annualized Advisory Fee
$0 - $500,000
1.45%
$500,000.01 - $1,000,000
1.35%
$1,000,000.01 - $2,000,000
1.25%
$2,000,000.01 - $3,000,000
1.20%
$3,000,000.01 - $5,000,000
1.10%
Over $5,000,001.01
0.80%
Unless otherwise indicated, Advisory Fees are calculated on a linear pricing schedule. As a Client’s assets grow or
deposits are made in the Client Account, certain asset levels are achieved and fees are decreased. Once an asset level
is achieved, all of the assets back to dollar one are charged at the next percentage rate. For example, an account valued
at $450,000 would be charged under the standard asset level Advisory Fee of 1.30% annually. If a deposit of $150,000
is received in the Account, the assets would be charged at the asset level Advisory Fee rate of 1.25%.
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The specific manner in which fees are charged and how much is charged by HMII is established in a Client’s written
Investment Management Agreement. The Advisory Fee is billed quarterly in advance. When an Account is opened, the
Advisory Fee is billed for the remainder of the current billing period, and is based on the initial contribution. Thereafter,
the quarterly Advisory Fee is based on the Account value as of the last business day of the previous calendar quarter,
and becomes due the business day following the last business day of the previous calendar quarter. If cash, securities,
or a combination thereof amounting to at least $100,000 are deposited to or withdrawn from the Account on an individual
business day in the first two months of the quarter, the Client authorizes the Custodian to (i) assess Advisory Fees to the
deposited assets based on the value of the assets on the date of deposit for the pro rata number of days remaining in
the quarter, or (ii) refund prepaid Advisory Fees based on the value of the assets on the date of withdrawal for the pro
rata number of days remaining in the quarter. No additional Advisory Fees or adjustment to previously assessed
Advisory Fees will be made in connection with deposits or withdrawals that occur during the last month of the quarter
unless requested by the Client.
For Example: If an account had a balance of $50,000 on March 31, the last business day of the first quarter:
$50,000 x 1.6% (annual Advisory Fee) x 91 (total number of days in April, May, and June) / 365 (total number days in the
year) = $199.45 Quarterly Advance Fee
HMII may grant an exception to accept accounts with a lower annual fee which may be based on the level on service
provided by the IAR, family-related accounts that would benefit from advisory management, or other facts and
circumstances proven to be in the "best interest of the client".
The Client will authorize the Custodian to debit Advisory Fees directly from the Client’s Accounts held by the qualified
Custodian. Further, the qualified Custodian agrees to deliver an account statement at least quarterly directly to the Client
indicating all the amounts deducted from the Account, including all Advisory Fees and custodial fees. Clients are
encouraged to review their account statements for accuracy. HMII will receive a duplicate copy of the Custodian’s
statement that is delivered to Clients.
All Advisory Fees are inclusive of all execution charges except certain dealer-markups and odd lot differentials, taxes,
exchange fees and any other charges imposed by law with regard to any transactions in the Client’s Accounts. Mutual
funds and exchange traded funds all charge internal management fees and other expenses, which are disclosed in the
prospectus or equivalent disclosure document and are directly deducted from the value of the investment vehicles. The
risks associated with using exchange traded products are stated in Item 8 – Methods of Analysis, Investment Strategies
and Risk of Loss -- later in this brochure. To the extent that the Custodian may receive 12b-1 fees or other sales
charges and commissions from mutual funds or exchange traded funds, Clients will receive a credit to their Account in
an amount equal to such fees received from the funds held in a Client’s Account.
HMII IARs receive level direct compensation from a portion of the asset-based fee charged in this program.
FINANCIAL PLANNING SERVICES
HMII does not currently charge fees for providing a Financial Plan. However, HMII may charge fees in the future. If HMII
does begin charging a fee, Planners will inform those Clients seeking a Financial Plan about such fee and an agreement
will be signed between HMII and the Client detailing the services provided and the fee charged.
Although no fees are currently charged for providing a Financial Plan, there may be fees associated with implementing
your Financial Plan, whether through an advisory account, or the purchase of financial products or investments, or a
combination thereof, and whether with an affiliated or an unaffiliated financial services provider.
If a Client wishes to implement their Financial Plan through HMII, the Client will work with a HMII IAR. The HMII IAR that
works with the Client may be assisted by the Planner. Working with a Client, an HMII IAR, and the Planner if he or she is
assisting with implementing the Client’s Plan, will recommend that you use HMII or HMII-affiliated product solutions and
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services in connection with implementing your Financial Plan. These HMII products and services could include a
brokerage account, investment management account, insurance through HMLIC, annuities through HMLIC and HMII,
and/or similar products and services through unaffiliated financial services providers. To the extent that a Client uses
HMII products and services, HMII IARs are compensated for the acquisition and servicing of such products and services.
The revenues of HMII are primarily derived from the sales and service of HMII products and services. If a Client chooses
to open a brokerage account though the self-directed brokerage program, with HMII as part of implementing your
Financial Plan, a Client could incur brokerage and other transaction costs as set forth in the Investment Account’s
Customer Account Agreement. Neither HMII nor HMII IARs receive any compensation from any brokerage or other
transaction costs charged by the Custodian.
Clients have the option to implement recommendations in their Financial Plan through other brokers, agents, or
investment advisor representatives not affiliated with HMII, and may incur brokerage and/or other transaction costs
charged by such unaffiliated broker or agent.
APC Planners’ primary source of compensation is salary paid by HMSC. Additionally, Planners may receive variable
compensation due to performance metrics which are defined by specific criteria. This criteria includes, phone help desk
availability, report production, and quality of written and verbal guidance to Clients and IARs.
INDEPENDENT REGISTERED INVESTMENT ADVISER MARKETING SERVICES
HMII has entered into agreements with other independent registered investment advisers whereby HMII markets the
investment advisory services of those independent registered investment advisers. If HMII’s activities result in the
initiation of a new client relationship with the independent registered investment adviser, HMII may receive a portion of
the asset-based fee charged to the client as a result of its marketing of the independent registered investment adviser’s
investment advisory services. The asset based fee received for HMII’s marketing activities are disclosed at the initiation
of a new client relationship ensuring that all federal and/or state specific requirements governing these activities are met
and comply with the Investment Advisers Act of 1940.
HMII IARs do not receive any direct or indirect compensation from HMII’s marketing of the investment management
services provided by the independent registered investment adviser.

ITEM 6 – PERFORMANCE-BASED FEES AND SIDE-BY-SIDE MANAGEMENT
HMII will not charge performance-based fees based on a share of capital gains or capital appreciation of the Client
assets. As such, there are no conflicts of interest to disclose at this time.

ITEM 7 – TYPES OF CLIENTS
HMII offers investment management and financial planning services for all individuals, high net worth individuals,
families, trusts, and small businesses. Our typical Clients are teachers, administrators, school business officials and
support personnel who make up the educational community as well as their spouses. Our Clients are experienced and
comfortable with saving and investing for their retirement and their family’s future. They may also be trustees acting on
behalf of the trust for an organization they represent, or business owners looking for an advisory group to assist them in
making prudent investment decisions.

ITEM 8 – METHODS OF ANALYSIS, INVESTMENT STRATEGIES AND RISK OF LOSS
INVESTMENT MANAGEMENT ACCOUNTS
METHODS OF INVESTMENT ANALYSIS & PORTFOLIO SELECTION
HMII will rely on the portfolio management services provided by the TPIA regarding the due diligence and selection of
the underlying investments utilized in its recommended model portfolios created for a Client. When considering a TPIA
and the investment strategies offered, HMII will review the TPIA’s ownership, regulatory profile, assets, people,
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investment process, returns, risk characteristics and behavior, historical ability to produce skill-based alpha, and costeffectiveness.
TPIAs engaged by HMII are either sub-advisers or co-advisers to HMII Clients. All TPIAs to which HMII refers Clients
will be registered as investment advisers by their state regulator or the SEC. The model portfolios offered have account
minimum requirements, negotiated by the HMII and the TPIA. HMII will provide Clients with a complete description of
each of the TPIA’s model portfolios to assist in the selection process. Ultimately, it is the Client that decides the most
appropriate portfolio to meet his/her individual objectives.
The IAR will use the information provided by the Client Profile to assist the client in selecting the model portfolio.
Then, based on the information provided by the IAR, the selected TPIA will invest and/or reinvest the assets of the
Account in the best interest of the Client to attempt to achieve the designated investment goals and risk tolerance; and,
annually, or periodically as needed, rebalance the portfolio to keep the Client’s Accounts on target.
Once the portfolio has been selected, and the Account established, the IAR will perform ongoing monitoring of the
portfolio, including updating the Client Profile, with an HMII Planner if necessary, and review the investment strategy
during consultation with the Client.
Clients may impose investment restrictions on their Accounts by providing HMII with written or otherwise documented
instructions at any time. Any such instruction will be shared with the TPIA. However, the TPIA has trading discretion
over the Client’s Accounts and may trade at will if deemed appropriate to meet the Client’s goals or risk tolerance.
Always keep in mind, that every Client has the right to direct the Client’s own Account(s) to achieve the Client’s desired
goals.
RISK OF LOSS & GENERAL INVESTMENT RISK
SECURITIES INVESTMENTS ARE NOT GUARANTEED AND YOU MAY LOSE MONEY ON YOUR INVESTMENTS.
YOU SHOULD WORK WITH YOUR IAR TO HELP THE IAR UNDERSTAND YOUR TOLERANCE FOR RISK.
All investment strategies inherently expose Clients to various types and varying degrees of risk. Below are some of the
more common types of risk associated with investing:
•

Political Risks. Most investments have a global component, including domestic stocks. Political events anywhere
in the world may have unforeseen consequences to markets around the world.

•

General Market Risks. Markets can, as a whole, go up or down depending on various news releases or for no
understandable reason at all. This sometimes means that the price of specific securities could go up or down without
apparent reason, and may take some time to recover any lost value. Investing in additional securities does not help
to minimize this risk since all securities may be affected by market fluctuations.

•

Currency Risk. Overseas investments are subject to fluctuations in the value of the dollar against the currency of
the investment’s originating country. This is also referred to as exchange rate risk.

•

Derivatives Risk. Investments in futures and options are considered “derivative” investments. A small investment
in derivatives could have a potentially large impact on performance. The use of derivatives involves risks different
from or possibly greater than the risks associated with investing directly in the underlying assets. Derivatives can be
highly volatile, illiquid and difficult to value. There is also the risk that the hedging technique will fail if changes in the
value of a derivative held do not correlate with the portfolio securities being hedged.

•

Regulatory Risk. Changes in laws and regulations within any government can change the value of a given
company and its accompanying securities. Certain industries are more susceptible to government regulation.
Changes in zoning, tax structure or laws impact the return on these investments.
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•

Risks Related to Investment Term. If a Client requires a liquidation of the Client’s portfolio during a period in which
the price of the security is low, the Client may not realize as much value as they might have, had the investment had
the opportunity to regain its value (as investments frequently do), or had it been able to be reinvested in another
security.

•

Purchasing Power Risk. Purchasing power risk is the possibility that the value of assets or income will decrease as
inflation shrinks the purchasing power of a currency. Inflation causes money to decrease in value at some rate, and
your investment may not have the same purchasing power as when you made your original investment. Inflation can
happen for a variety of complex reasons, including a growing economy and a rising money supply.

•

Business Risk. Many investments, including many index funds and target-date funds, contain interests in operating
businesses. Business risks are risks associated with a particular industry or a particular company within an industry.
For example, oil- drilling companies depend on finding oil and then refining it, a lengthy process, before they can
generate a profit. They carry a higher risk of profitability than an electric company, which generates its income from
a steady stream of customers who buy electricity no matter what the economic environment is like.

•

Liquidity Risk. Liquidity is the ability to readily convert an investment into cash. For example, Treasury Bills are
highly liquid, while real estate properties are not. Some securities are highly liquid while others are not. Illiquid
investments carry more risk because it can be difficult to sell them.

•

Financial Risk. Many investments, including many index funds and target-date funds, contain interests in operating
businesses. Excessive borrowing to finance a business’ operations decreases the potential opportunity for
profitability, because the company must meet the terms of its obligations in good times and bad. During periods of
financial stress, the inability to meet loan obligations may result in bankruptcy and/or a declining market value.

•

Default Risk. This risk pertains to the ability of a company to service its debt. Ratings provided by several rating
services help to identify those companies with more risk. Obligations of the U.S. government are said to be free of
default risk, but the principal and accumulated interest of corporate and other types of debt obligations are subject to
default risk.

EXCHANGE TRADED PRODUCTS
Exchange Traded Products (“ETPs”) are types of securities that derive their value from a basket of securities such as
stocks, bonds, or commodities; or will mirror specific indices. These securities trade intra-day on a national securities
exchange. Generally, ETPs take the form of ETFs or Exchange Traded Notes (“ETNs”).
ETFs are generally open-end investment companies or unit investment trusts (“UITs”) whose shares represent an
interest in a portfolio of securities. The value of the portfolio will fluctuate with the value of the underlying securities. ETFs
trade like a stock. ETFs may trade for less than their net asset value. Investors should consider an ETF's investment
objective, risks, charges, and expenses carefully before investing. The prospectus, which contains this and other
important information, is available from your IAR and should be read carefully before investing. ETFs are subject to
market risk, including the possible loss of principal.
ETNs are senior unsecured debt obligations of an issuer, typically a bank or another financial institution; however, ETNs
are not categorized as typical fixed income products. This type of debt security differs from typical fixed income products
because ETN returns are based upon the performance of a market index minus applicable fees, and no period coupon
payments are distributed. ETNs typically are non-interest-bearing and have long maturities. ETNs are subject to market
risk, including the possible loss of principal.
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The specific risks associated with a particular ETP are detailed in the ETP's prospectus. Additional risks may include
adverse market condition risks, investment strategy risk, aggressive investment techniques risk, concentration risk,
correlation risk, counterparty risk, credit risk, lower-quality debt securities risk, energy securities risk, equity securities
risk, financial services companies risks, interest rate risk, inverse correlation risk, leverage risk, market risk, nondiversification risk, shorting risk, small and mid-cap company risk, tracking error risk, and special risks of ETPs, among
others.
For more information on how our TPIAs determine the investment strategy for the portfolio, or their methods of
investment analysis, please refer to their respective ADV Part 2A brochure.
FINANCIAL PLANNING SERVICES
A Client’s Financial Plan is based on general financial planning information and information provided by the Client during
the discovery process. Information obtained during the discovery process typically consists of facts such as a Client’s
current assets, liabilities, income, expenses, and financial goals. In preparing a Financial Plan, the Planner will rely on
certain information provided solely by the Client, their agents or designated representatives, without independent
verification. As such, it is the Client’s responsibility to ensure the information provided is accurate and complete.
APC Planners obtain the following types of general financial planning information from various sources: information
about the economy, market data, risk measurement analysis, and other information which may affect the economy. The
financial planning software used by APC Planners also contains financial planning methodologies. The Financial Plan
may include a Monte Carlo simulation or use a methodology based on a Monte Carlo simulation. Monte Carlo
simulations are used to show how variances in rates of return each year can affect investment results. Results using
Monte Carlo simulations indicate the likelihood that an event may occur as well as the likelihood it may not occur.
A Client’s Financial Plan may contain analyses that include asset allocations. The asset allocation models are developed
by APC Planners according to prototype client profiles. In formulating such asset allocation models, such Planners
consider a number of factors, which may include the ramifications of different investor profile characteristics and an
assessment of current economic and market views expressed by economists, analysts and bank and securities firms.
The asset allocation models may change from time to time at the sole discretion of HMII. HMII does not provide Clients
with notice of changes to asset allocation models, or other underlying assumptions, made subsequent to the creation of
their Financial Plan. Neither HMII nor their Planner will provide Clients with an updated Financial Plan based upon
changes to the asset allocation models or other underlying assumptions. HMII does not update any Financial Plan
unless requested by the Client. Changes in asset allocations or other underlying assumptions may affect a Client’s
Financial Plan results.
In applying the asset allocation guidelines, Planners will (a) determine your investor profile; and (b) modify the asset
allocation to reflect your individual characteristics or circumstances not described in the generalized client profile, as
applicable. In determining the appropriate asset allocation for its Clients, Planners will consider the Client’s personal
financial situation, investment time horizon, funding strategies, investment experience, tax status, risk tolerances, goals
and other life circumstances. Additional information regarding the asset allocation models is available upon Client
request.
The Financial Plan will provide details on the software and methodologies used, and the software or methodologies that
were used in creating the Financial Plan may change at any time. Because a Client’s Financial Plan is a discrete, onetime report that applies to their financial situation at the time the Financial Plan is delivered, and HMII does not provide
ongoing advice, HMII does not provide Clients with notice of changes to software or methodologies made subsequent to
the creation of the Financial Plan, nor does HMII update a Client’s Financial Plan unless requested by the Client.
Changes in software or methodologies may affect any Client’s Financial Plan results.
Investment losses may occur as a result of advice provided in a Financial Plan. HMII cannot guarantee any level of
performance from a recommended strategy or investment, nor can HMII guarantee that a Client will not experience a
loss in their account(s) as a result of the advice HMII may provide.
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ITEM 9 – DISCIPLINARY INFORMATION
HMII, as a registered investment adviser, does not have any legal, financial or other “disciplinary” item to report.
However, HMII, as a limited purpose broker/dealer and member of the Financial Industry Regulatory Authority (“FINRA”)
has two regulatory findings that have occurred in the last ten years. The findings are both related to a failure to submit or
update a Form U4 in a timely manner. The details of these events can be found on the Financial Regulatory Authority’s
(FINRA) BrokerCheck system. For more information, please go to brokercheck.finra.org. In the firm name section,
please type in Horace Mann Investors, Inc. or please type 11643. Then click on the button marked “Check”. Once on
that screen, press the link marked Detailed Report to review the information.
HMII is obligated to disclose any disciplinary event that would be material to a Client or prospective Client when
evaluating whether to initiate a client/adviser relationship, or to continue a client/adviser relationship with HMII. This
applies to all individuals registered with HMII.
For disciplinary information regarding our TPIAs, please refer to their disclosure brochure for more information.

ITEM 10 - OTHER FINANCIAL INDUSTRY ACTIVITIES AND AFFILIATIONS
HMII has been registered as a broker/dealer with the SEC since 1957, and with the NASD (now FINRA) since 1983.
HMII has been registered as an investment adviser with the SEC since 2015. As a broker/dealer, HMII provides four
types of business services: mutual fund retailer, municipals security dealer, the sale of variable life insurance products
including variable annuities and as an introducing broker dealer for mutual fund and brokerage services.
HMII is a wholly-owned subsidiary of HMEC (NYSE: HMN), a publicly held company. Subsidiaries of HMEC include:










Horace Mann Insurance Company,
Horace Mann Property & Casualty Insurance Company,
Horace Mann Life Insurance Company,
Horace Mann Lloyds,
Horace Mann Service Corporation,
Horace Mann General Agency, Inc.,
Teachers Insurance Company,
Educators Life Insurance Company of America,
ABM Service Corporation.

Most of HMII’s management personnel, IARs and associated persons (except for clerical personnel) are also:




Life insurance agents appointed with Horace Mann Life Insurance Company.
Property and casualty agents appointed with the various companies, and/or
Registered representatives of HMII’s broker/dealer.

When offering the INVESTMENT MANAGEMENT SERVICES listed in Item 4 – Advisory Business in this brochure,
these individuals are acting in their capacity as an investment advisory representative. These individuals may also offer
products based on their appointment or registration with a subsidiary of HMEC. When this occurs, they may act in their
role as a registered representative of HMII’s broker/dealer or as an insurance agent appointed with a subsidiary of
HMEC.
APC Planners are registered as investment adviser representatives of HMII. APC Planners have financial planning
industry experience. Planners may possess a CERTIFIED FINANCIAL PLANNER™ certification. Holding a CFP®
certification indicates the Planner has completed certain financial planning courses and engages in continuing education.
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However, the holding of such a certification does not change the nature of the Planner’s, or HMII affiliates’ obligation with
respect to the insurance, advisory or brokerage products and services that may be offered to you.
If you have any questions about the capacity in which an IAR is acting, any compensation he or she may receive, or any
issues relating to conflicts of interest, please contact HMII at 866-488-0345.

ITEM 11 - CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONS AND
PERSONAL TRADING
The IARs of HMII have committed to a Code of Ethics that establishes a high standard of integrity and professional
ethics in conducting business with HMII’s Clients and business vendors. All HMII IARs and its associated persons are
required to review and sign a formal Code of Ethics adopted to comply with SEC Rule 204(a)-1 under the Investment
Advisers Act of 1940, no less than annually. Failure to complete the annual Attestation Statement may result in
disciplinary action up to and including termination.
HMII's Code of Ethics requires that all IARs and associated persons 1) conduct all dealings with customers, employees,
shareholders and suppliers with honesty and fairness; 2) foster an environment of fair treatment and equal opportunity;
3) comply with applicable laws, regulations, Code of Ethics, and other HMII policies; 4) handle and record transactions
accurately, completely and on a timely basis; 5) safeguard the reputation, assets and information of HMII; 6) never
intentionally misuse the assets or information of HMII or its customers; and 7) avoid the appearance of misconduct or
impropriety.
All IARs are responsible for ensuring compliance with HMII’s Code of Ethics.
HMII does not have proprietary trading accounts. However, it is possible that an IAR could hold a security also held in a
recommended model portfolio. In addition, it should be noted that some IARs may be considered clients of HMII and will
have the ability to participate in many of the same model portfolios that are available to Clients. HMII does not feel this
presents a conflict of interest, as IAR accounts managed by HMII and subsequently, the TPIA, will typically be
rebalanced under the TPIA’s discretion.
Advisory Clients or prospective Clients may request a copy of HMII’s Code of Ethics by sending a request by e-mail to
ria@horacemann.com or dialing (866) 488-0345.
For details on any conflicts of interest or the Code of Ethics for any of our TPIAs, please refer to their respective
disclosure brochure.

ITEM 12 - BROKERAGE PRACTICES
CLIENT DIRECTED BROKERAGE & BEST EXECUTION
Neither HMII nor its IARs currently place any orders for the purchase and sale of securities. Orders for securities are
placed by the TPIAs who are not affiliated with HMII. Orders for the purchase and sale of securities by the TPIA are
directed to a broker, dealer, or bank who may or may not be affiliated with the TPIA. Orders for the purchase and sale of
securities by the TPIA are not directed to HMII’s broker-dealer for execution.
In general, Clients should be aware that the broker, dealer, or bank selected by the TPIA will direct brokerage
transactions to a particular custodian to complete transactions. By directing brokerage, Clients may not receive the
benefit of the lowest trade price then available for any particular transaction and Client account trade orders may not be
able to be aggregated to reduce transactional costs. In all INVESTMENT MANAGEMENT ACCOUNTS, the TPIA will
have the authority to effect transactions for Client accounts with or through a broker, dealer or bank other than that
directed by Client, if the TPIA believes that “best execution” of transactions may be obtained through such other broker,
dealer or bank, including any broker-dealer that is affiliated with the TPIA. In such cases, commissions or other
compensation to the brokers in such transactions will be in addition to the Annual Asset Based Fee.
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In placing orders for purchase and sale of securities and directing brokerage to effect these transactions, the TPIA’s
primary objective is to obtain prompt execution of orders at the most favorable prices reasonably obtainable. In doing so,
the TPIA considers a number of factors, including, without limitation, the overall direct net economic result to the Client,
the financial strength, reputation and stability of the broker, the efficiency with which the transaction is effected, the ability
to effect the transaction at all, the availability of the broker to stand ready to execute possibly difficult transactions in the
future and other matters involved in the receipt of brokerage services. In general, the TPIA routes trades directly to the
custodian(s) of record. Occasionally, in order to obtain best execution and minimize market impact, ETF trades, for
example, can be ‘stepped-out’ in order to gain best execution and minimize market impact. In some instances, steppedout trades are executed by the other firm without any additional commission or markup or markdown, but in other
instances, the executing firm may impose a commission or a markup or markdown on the trade. If trades are placed with
a firm that imposes a commission or equivalent fee on the trade, including a commission that may be imbedded in the
price of the security, the client will incur trading costs in addition to the asset based fee the client pays annually.
HMII has procedures in place to monitor transactions and orders placed by the TPIA. Best Execution for transactions are
reviewed on a quarterly basis by obtaining documentation from the TPIA.
A Client is not obligated to use any recommended Custodian. In circumstances where a Client wants to remain with the
Client’s current Custodian who is not a preferred Custodian of HMII, neither HMII nor the TPIA will provide advisory
services to the Client.
In addition, HMII does not anticipate pursuing Client relationships in which the Client holds the Client’s Accounts with a
custodian other than a HMII preferred Custodian. All advisory Clients of HMII should understand that any Custodian
recommendation made by HMII is a conflict of interest, as HMII anticipates continual operational relationships with the
Custodian that we recommend.
For more information on the TPIA’s brokerage and best execution practices, please refer to their respective disclosure
brochure.
RESEARCH AND OTHER SOFT DOLLAR BENEFITS
HMII’s advisory business does not have any formal or informal arrangements or commitments to obtain any research or
research-related products or services on a soft-dollar basis. However, due to the institutional relationships HMII has with
its preferred Custodian, we do receive services that assist HMII in managing and administering Clients’ Accounts. These
services may include software and other technology that (i) provide access to Client data; (ii) facilitate trade execution
and allocate aggregated trade orders for multiple Client Accounts; (iii) provide research, pricing and other market data;
(iv) facilitate payment of fees from its Client Accounts; (v) provide goal-based financial planning software and other
investment management tools; and (vi) assist with back-office functions, recordkeeping and Client reporting. Additionally,
a preferred Custodian may provide third party research, publications, access to educational conferences, roundtables
and webinars or practice management resources.
BROKERAGE FOR CLIENT REFERRALS
Generally speaking, HMII does not receive Client referrals from a preferred Custodian in exchange for placing Client
assets with the Custodian. However, should we receive such a referral, HMII would not necessarily recommend that a
Client leave or remain with a certain Custodian.
TRADE AGGREGATION
Transactions for each Client Account generally will be executed independently unless the TPIA decides to purchase or
sell the same securities for several Clients at approximately the same time. The TPIA may, but is not obligated to,
combine or “batch” such orders in an effort to obtain best execution or to allocate equitably among Clients differences in
prices and prices that might have been obtained had such orders been placed independently. Under this procedure,
transactions will be averaged as to price, and will be allocated among Clients in proportion to the purchase and sale
orders placed for each Client Account on any given day. If execution of all the combined orders cannot be obtained at
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prices that are believed to be desirable, the TPIA will allocate the securities that it does buy or sell as part of the
combined orders by following the TPIA’s order allocation procedures.
TRADE ERRORS
Occasionally, errors occur in the execution of transactions for client accounts. When an error occurs, the Custodian will
place the affected account(s) in the same position it would have been had the error not occurred. Client accounts will not
bear any losses or costs associated with corrections. If a trade error results in a net gain, the Custodian will retain such
gains in a Custodian trade error account to offset any losses that could result from future trade errors made by the
Custodian.

ITEM 13 – REVIEW OF ACCOUNTS
ACCOUNT REVIEW
Client Account reviews are conducted by IARs of HMII on a regular basis, but no less frequently than annually. A written
report on the review will be maintained in HMII’s books and records. Changes in a Client’s situation, such as investment
goals, employment status, financial position, unusual economic events, individual developments such as marriage,
divorce or death or any material change in the Client’s Profile may trigger an additional review.
When reviewing the Account’s performance, IARs are guided by the investment objective and risk tolerance of the Client.
Based on the analysis, Client Accounts will typically be allocated to a single portfolio asset allocation classified under
one of the following investment objectives:
Preservation of Capital: An investment strategy that seeks to preserve assets and minimize risk. Risk is low.
Income: An investment strategy that seeks dividends and interest to create income. Risk is moderate.
Growth and Income: An investment strategy that seeks capital appreciation, but also seeks to use dividends and
interest as a source of income. Risk is average.
Growth: An investment strategy that seeks appreciation of the initial investment. Risks are generally higher.
Aggressive Growth: An investment strategy that seeks high returns through use of aggressive and risky investments.
Risk is highest.
INVESTMENT MANAGEMENT SERVICES - STATUS REVIEW
For Clients receiving goal-based investment management services, each Client’s IAR will initiate a review and update
the Client’s financial goals on at least an annual basis, to determine any changes in the Client’s financial situation and
objectives. Additional reviews may be initiated for several reasons, including 1) due to changes in a Client’s priorities, 2)
upon request by the Client, 3) whenever the IAR considers an update and review is in the Client’s best interest, 4) a
material change in circumstances for the Client or 5) should the Client’s portfolio fall materially in its confidence level.
Although the IAR will, at least annually, contact the Client to determine whether there have been any changes to the
Client’s financial situation, investment objectives or any changes that would otherwise affect the Client’s Accounts, the
Client is solely responsible for informing their IAR in writing of any change in the information provided in the Client’s
Profile.
REGULAR REPORTS
Clients, at a minimum, will receive quarterly statements from the Custodian for each Account held by the Custodian. In
addition to brokerage statements, Clients will be provided quarterly performance reports summarizing market activity,
contributions and withdrawals, asset allocation and the time-weighted portfolio performance. The quarterly performance
report, compiled by the TPIA, is prepared solely for information purposes and is not an official record of Clients’
Accounts.
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FINANCIAL PLANNING SERVICES
Financial Plans provided by HMII do not constitute an ongoing service with respect to any Client, and HMII’s services do
not include providing periodic reviews of your financial situation. Planners do not perform periodic account reviews
because the Planners do not have responsibility for Client’s accounts.

ITEM 14 - CLIENT REFERRALS AND OTHER COMPENSATION
HMII and its IARs do not receive any sales awards or prizes as compensation from non-Clients for providing investment
advice or other advisory services to its Clients. The receipt of such compensation would be a violation of HMII’s Code of
Ethics.
As a matter of policy and practice, HMII does not compensate any third party persons, either individuals or entities, for
the referral of advisory Clients to HMII unless a formal solicitor's agreement has been entered into with the third party. If
required by the solicitor’s state of residence, the solicitor will be a registered investment adviser or representative of one.
The solicitor receives either a portion of the Advisory Fee collected by HMII or a flat fee for each solicitation. In either
case, a solicitor’s arrangement does not cause an increase in Advisory Fees in order to compensate a solicitor.
HMII may be compensated by independent registered investment adviser(s) for the marketing of the investment
management services provided by the independent registered investment adviser only if HMII’s activities result in the
initiation of a new client relationship with the independent registered investment adviser. It is possible that a Client may
have an account with both HMII and the independent registered investment adviser. If a Client has an account with HMII
and an account with the independent registered investment adviser, HMII may receive a portion of the asset-based fee
charged to the Client by the independent registered investment adviser, and a portion of the asset-based fee charged to
the Client by our TPIA.
Horace Mann Educators Corporation (“HMEC”), parent company of HMII, is a national sponsor of DonorsChoose.org, a
website and nonprofit organization that connects public school teachers in need of classroom materials and experiences
with individual donors who want to help. On behalf of HMII IARs, HMEC may make donations to public school teachers
targeted in a specific geographic area where the HMII IAR is located. The teacher who is the recipient of the donation is
notified of the amount of the gift and the name of the IAR in which the gift was made. Any donations or sponsorship fee
is paid by HMEC and not directly paid by HMII nor any HMII IAR. HMII receives no direct monetary benefit from the
donation paid by HMEC on behalf of its IARs.

ITEM 15 - CUSTODY
HMII will recommend to its Clients a preferred Custodian who has been selected by the TPIA to hold all client assets.
The Custodian selected is a member of FINRA and the Securities Investor Protection Corporation (“SIPC”). A Custodian
will be selected based upon its quality of execution services, competitive prices and reputation in the industry. The
primary factors that determine HMII’s recommending a Custodian to a Client are, in no specific order; 1) commission
cost; 2) automation and technology; 3) services provided for independent RIAs; 4) proper registration with FINRA; and 5)
execution capabilities. HMII will be not affiliated with any TPIA preferred Custodian.
HMII will not maintain custody of Clients’ funds or securities. The calculation and withdrawal of the Advisory Fees will be
performed by the Custodian. HMII is not responsible for any errors made by the Custodian.
Clients will receive monthly statements for each Account held by a Custodian. If the Client’s Account has no activity, the
Custodian will, at a minimum, provide a quarterly statement. The Custodian’s statement will include information about
the assets held in the Account, the current value of each asset as well as reflect the deduction of any fees from the
Client’s Account. Clients are encouraged to review their statements for discrepancies. HMII will receive duplicate copies
of the Custodian’s statements.
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ITEM 16 - INVESTMENT DISCRETION
HMII will assist the Client in selecting the TPIA for investment management. As a result, the Client, through the
Investment Management Agreement, will authorize HMII to delegate discretionary authority to the selected TPIA. In turn,
the TPIA assumes all investment duties with respect to assets held in the Client’s Account and all investment powers,
including sole investment authority with respect to such assets. The TPIA will invest and reinvest the assets of the
Client’s Account in such mutual funds or ETFs as it deems is in the best interest of Client in order to achieve the Client’s
stated goals.
In addition, the TPIA may take any action or non-action as it deems appropriate, with or without further consent or
authority from the Client, and may exercise its discretion and deal in and with such assets exactly as fully and freely as
the Client might do as owner. Furthermore, the TPIA is free to sell securities in the Account without regard for the length
of time they have been held or the gain or loss that may be realized.
The TPIA is free to make investment changes without regard for the resulting rate of portfolio turn-over, when it, in its
sole discretion, determines that such changes will promote the investment objective of the Client. Clients should further
understand that any securities used to fund an Account, or that are later deposited into an Account, may be sold, thus
creating a capital gain or loss depending on the Client’s costs basis in the securities. Clients should consult with their tax
advisor for advice on the tax implications of such transactions.
Clients are the only party authorized to withdraw any money, securities or other property, either in the name of the Client
or otherwise. The Client may authorize the withdrawal of funds by written instruction to the Custodian. If written
instruction is received by the Client’s IAR, the request will be forwarded to the Custodian for processing. HMII and the
TPIA have no authority to disburse funds from Client Accounts. The Client will authorize the Custodian to deduct and
pay Advisory Fees from the Account as per the Investment Management Agreement.

ITEM 17 - VOTING CLIENT SECURITIES
If the security or property held in a Client’s Account is accompanied by voting rights, the Client has the right to retain the
authority to exercise such voting rights or delegate such voting rights to a third party, as the Client may choose. Unless
otherwise indicated by the Client, the TPIA of record shall exercise such voting rights in the manner it deems
appropriate.
HMII and the TPIA have no responsibility to exercise voting rights for securities for which the proxy materials are not
available, and have no responsibility to exercise investment duties with respect to assets that have not been deposited in
the Client’s Account. The TPIA will not be obligated to render any advice or take any action on the Client’s behalf with
respect to securities held in the Client’s Account, or the issuers thereof, which become the subject of any legal
proceedings including bankruptcies and shareholder litigation. The right to take any actions with respect to legal
proceedings, including without limitation bankruptcies and shareholder litigation, and the right to initiate or pursue any
legal proceedings with respect to securities held in the Client’s Account shall be expressly reserved to the Client. The
Client will not be obligated to join other parties as a condition precedent to initiating such a proceeding.
A complete copy of this proxy voting policy is found in the Investment Management Agreement. For a Client who has
retained voting rights, if the Client has a question regarding a proxy notice that the Client has received, the Client should
consult with the Client’s IAR or with HMII Compliance to review the content of the proxy. However, the decision as to
how to vote a proxy will remain with the Client.

ITEM 18 - FINANCIAL INFORMATION
Under certain circumstances, registered investment advisers are required in this Item to provide certain financial
information or disclosures about their financial condition. HMII does not serve as a custodian for Client funds or
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securities and does not require prepayment of fees greater than $1,200 per Client more than six months in advance. As
such, no information is provided in response to Item 18.

ITEM 19 – BUSINESS CONTINUITY AND TRANSITION PLAN DISCLOSURE
HMII is concerned with the safety and welfare of our employees and wants to ensure consistent quality service for our
Clients. As a result, we have developed a Business Continuity to allow us to recover from a business disruption with
limited impact to our Clients. To provide this limited impact, we back-up our computer systems on a daily basis and store
the information in a facility outside of Springfield, Illinois. It is our plan to continue business during all types of business
disruptions.
In the event of a business disruption, we plan to have our systems back as quickly as possible. This could mean as
quickly as a matter of a few hours if the business disruption is minimal. A minimal business disruption could be a small
fire in the building housing the computer systems but not affecting the computer systems.
If the business disruption is significant, this may mean as long as four days. A significant business disruption could be a
situation where the building housing our computer systems is damaged beyond occupancy. During this time, Clients may
be directed to contact their IAR or the company providing your investment Account directly. In such event, Clients may
contact:



Envestnet Inc., at (312) 827-2800.
Raymond James & Associates, Inc., at (800) 647-7378, ext. 76599.

In the event HMII has to wind-down or cease operations and cannot continue serving our clients, HMII has created a
Transition Plan to allow HMII to take steps to protect our Client interests from being placed at risk as a result of our
inability to provide advisory services. A transition event may occur if HMII experiences a rapid decrease in assets under
management, which can occur for a variety of reasons, including poor performance or an event which causes
reputational harm to HMII. If a transition event occurs, HMII will take appropriate action to ensure the transition of your
assets in an orderly manner with minimal or no impact to the Client. Actions that HMII may take include transferring a
Client’s assets to an unaffiliated registered investment adviser or distributing a Client’s assets back to the Client.
Our Business Continuity and Transition Plan may be updated from time to time. Any updated plan will be posted on our
Web site at horacemann.com. If you would like an updated document, you could check our Web site, or call 800-9991030 and we will send you a copy.

ITEM 20 – HMII PRIVACY DISCLOSURE
At HMII, we respect the trust you place in us when you provide us with personal information, and we are committed to
protecting your privacy.
We collect non-public personal information about you. This includes:




Information we receive from you, such as your name, address, and beneficiaries;
Information about your transactions with us, our affiliates or others, such as your policy coverage and payment
history; and
Information we receive from consumer reporting agencies, such as your credit standing.

We use this information to determine whether we can open a new account; to provide ongoing service to your account;
and to offer financial products. We may use any of the information we collect, as described above, within the Horace
Mann Companies listed in Item 10 - Other Financial Industry Activities and Affiliations, as allowed by law. We may also
provide any of this information as otherwise required or permitted by law, including sharing it with companies that
perform marketing or other services on our behalf or companies with whom we have joint marketing arrangements. We
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require these other companies to keep personal information confidential and to use that information only for the purpose
of the marketing or service arrangement.
In addition, we restrict access to personal information to those employees or companies who need access to that
information to provide products or services as described above. We also have physical, electronic and procedural
safeguards in place to guard personal information.
We understand the importance of privacy and therefore, we use these privacy practices and policies to protect the
personal information of prospective and former customers as well as our current customers.
If you have questions about Horace Mann’s privacy policy, please contact our Customer Service Department at 800-9991030 or The Office of Consumer Affairs, PO Box 3603, Springfield, Illinois 62715 or by e-mail at
ConsumerAffairs@horacemann.com.
Customers in the states of California and Vermont will receive a separate privacy notice.
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